RWE

S

Sales Manager Europe/Central Asia

Kira Teich

Kira joined RWE Technology International at
the end of 2024 as Sales Manager for Europe
and Central Asia and has since been the
contact person for internal sales within the
RWE Group.

She has many years of experience in internal
technical sales at an international steel
manufacturer. There she successfully focussed
on customer expansion in Spain.

She is very experienced in dealing with
customers on a daily basis and is therefore
able to recognise their needs. Kira loves
challenges so that she can grow with them and
ultimately offer the customer the best possible
result.

She also has experience in the organisation
and management of internal processes.

She has a good knowledge of English and
Spanish.

After training as an industrial clerk, she
completed her Bachelor of Arts in Economics
and Management at the FOM University of
Applied Sciences in Essen, Germany.

What gives you most satisfaction in your work? E

To be able to contribute to the development of socially valuable projects through innovation,
broad and deep expertise and drive, and to grow in line with demand.

Why did you choose RWE TI?

™

The opportunity to contribute to the constant change in a traditional company in the area of
conflict between the increasing demand for renewable energies and the constantly changing
market requirements inspires me anew every day.

What three words best describes you? ooo

Empathetic. Open. Curious.

“You get your best solution - What it means to me: ﬁ

To be able to serve customer needs with the entire expertise of RWE Technology International.
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